Contacting Web Sites - MegaJV – Example Emails

This document should be used in conjunction with Step 2: www.megajv.com/ei42/step2.php
Key objective of this stage is simple:
To make contact and which results in a “tell me more…” reply.

Key things to remember:

1) With the initial email DO NOT TRY TO SELL ANYTHING! The whole point of the initial contact email is purely to make contact and find out if the webmaster is interested in making more money from his/her web site. NOTHING else! Signing up a new affiliate is a “multi-stage” process and this is just the first stage.
2) Don’t “pre-judge” a web site. Just get the emails sent and let the webmasters decide whether themselves if they are interested or not.
3) Increase your chances of a positive result by sending as many emails as you can. It’s simply a numbers game.
4) Track the results from the emails you send – ideally in a spreadsheet.
5) Keep testing different emails to different types of websites on different days of the week and different times of day.

6) If you find yourself lacking in ideas for websites to contact, try looking through Yellow Pages for some category ideas. Or, go to www.yahoo.com and see their “categories”. Another good place to get ideas is http://50.lycos.com/ - it lists the most popular 50 searches. Also check out the list of categories at www.linkcentre.com to get some ideas flowing. 
7) Don’t get trapped in just one subject area. The wider you spread your net, the more fish you will catch!

8) The subject line of the email is very important. If you can’t get an email opened, it doesn’t matter what it contains! Try different subject lines and track the “open rates”. MSGTAG.com is a free service that tells you whether an email you have sent has been opened.
9) If you can get a contact name then this can really work well in your subject line e.g. “Phil, a query regarding your site, XYZ.com”.

10) Set aside 30 minutes to 1 hour every day and focus on the task in hand. Try to avoid interruptions. By sending 10-20 emails a day, you could get 1 or 2 great prospects very quickly.
11) Set yourself a target. Don’t give up until you’ve reached that target e.g. “I will send 30 emails a day for 10 days”. 
12) Be realistic - If you want to make this into a full time income, you should expect some hard work initially. It’s well worth it though!

13) Do NOT spam. Only send to people who have a “contact us” form or email address on their web site.

Other tips for positive replies:

Use a “signature” that conveys professionalism e.g. use a title (“Business Development Manager” works well), give a contact number if you can (few will call, but it helps convey the right image), use your full name and feel free to use the website address “megajv.com” as part of your signature as they may go and have a look without being “told” and will see this is a genuine website and not some random foreign scam without anything to back it up. This will give them a sense that they are “in control” rather than being sold too! Use a “business name” such as “Global Partner Associates”.
Example email template:
Subject: “Partnership query for your site, XYZ.com”

Dear (NAME),

My client has recently launched a new product with a very broad appeal. 
We are looking for a handful of partners to promote this product in return for a very generous lifetime revenue share programme.
I am confident you would see some very healthy financial returns if you were to promote this on your site.
If you are interested and would like more information, please get back to me ASAP.

Best regards,

Paul Harris,

Business Development Manager

Global Partner Associates
www.MegaJV.com

Tel:01234 123456

Email: paul@megajv.com
Other subject lines that work well with the above email:
“Your site, xyz.com, affiliate query”

“Joint venture enquiry”
“Sam, we can help you!”

“John, a query regarding your website XYZ.com”

“David, want more income from your site?”

Don’t be afraid to develop your own emails. Key thing is to remember the objective of the email is to simply get the reply “Tell me more….”

If you get that reply, then you are on the right track!

For big “corporate” style sites which can be difficult to contact, you can get attention by asking about advertising rates. This one’s a bit sneaky – but he who dares, wins! And no one particularly likes an advertising executive so no damage? ;-)

For example:
Subject: “Advertising query for your site, XYZ.com”

Dear Sirs,

We are extremely interested in advertising on your web site. Can you please forward me your advertising rates.

Looking forward to hearing from you soon,

Best regards,

Paul Harris,

Business Development Manager

Global Partner Associates
Tel:01234 123456 (Direct line)

E: paul.harris@gmail.com
Note with this email, do not include and references to “MegaJV.com” in your signature. When they send you their advertising rates, here’s your reply:

Subject “Re: Advertising query”.

Dear NAME,

Many thanks for your advertising rates. Unfortunately, our current budget has now been allocated to other areas.
However, our client does offer a joint venture partnership scheme which could be very profitable to a business such as yours if that was of interest? In other words you would get paid based on results for the lifetime of the customers you introduce rather just a one off flat advertising fee.
Let me know if you’d be interested in lifetime income via a Joint Venture.
Best regards,

Paul Harris,

Business Development Manager

Global Partner Associates
Tel:01234 123456 (Direct line)

E: paul.harris@gmail.com
If they reply “tell me more” THEN you can send them to next step reply emails (see step 3 – www.megajv.com/ei42/step3.php ).
